


Who
We Are

Astor Group brings people, capital and ideas together to 
achieve extraordinary results for our clients.

With offices in New York and Rio de Janeiro, Astor Group partners 
with multinational corporations, family businesses and financial 
sponsors to buy and sell companies, raise capital, expand into 
new markets and solve financial and strategic challenges.

We don’t hire analysts that understand numbers more than
people, we don’t speak a language so technical that it needs
translation, and we don’t demand that our clients conform to
our style.

Instead, we bring incredibly smart people together to provide 
exceptional results through a combination of experience, 
creativity and passion.

We don’t know any other way.



Our   
Practice



Sell-Side Advisory

To craft the best transaction, we take the time to develop a thorough understanding 
of our client’s goals, craft a comprehensive strategy, identify optimal partners and 
negotiate the best deal possible.

Buy-Side Advisory 

We help multinational companies and financial sponsors by providing 
exhaustive searches that identify overlooked opportunities, conducting 
multi-party negotiations and greatly increasing the odds of closing a 
successful transaction.

Raising Capital

We frequently work with companies in need of additional capital to fuel rapid 
growth or get through rough times. Astor Group enjoys extensive relationships 
with debt and equity investors that we are able to leverage to structure the 
best terms possible in any given market. We work with entrepreneurs and 
family businesses that want to diversify their net worth, eliminate personal 
guarantees, or partner with an investor who that will enable them to reach 
their goals more quickly.

Market Intelligence

Multinational companies and financial sponsors leverage our deep 
market knowledge and expansive network to help collect market data 
and transform it into meaningful and useful information, enabling more 
effective strategic, tactical and operational insights and decision-making.



Why We’re 
Good 
at What We DoWhy We’re
Good 
At What We Do



Our Commitment No matter the engagement, we embrace our 
role as master craftsmen in the art of deal-
making. Our expertise and experience ensure 
that decisions made are the right ones – not  
necessarily the easiest.

We carefully select our clients and only accept 
an engagement when we have passion for the 
company, the people and the story. We attribute 
much of our success to putting our hearts into 
every transaction and working exclusively with 
clients that we believe in and that we believe we 
can help better than anyone else.

As a result of our selectivity, our relationships 
with our clients transcend the mutual goal of 
executing a financial transaction or providing 
strategic insights. Our role as trusted advisors – 
not just bankers – is what defines us.



Our People We have attended schools such as Harvard, MIT, Wharton and 
Pontificia Universidade Católica do Rio de Janeiro, and we 
have worked at companies such as JP Morgan, Paul Weiss, 
Citadel, Elie Tahari and Paine Webber.

Before joining Astor Group, we practiced law, ran large and 
small companies and worked as strategy consultants, investors 
and fund managers.

We are intelligent, zealous, creative and passionate.

We do not quit until we obtain the best deal possible for our clients.



It’s never just a deal for us. In some  situations, 
the best action you can take is not to do a deal 
at all. As a result, we have talked many clients out 
of deals that weren’t right for them even if they 
seemed right at the time. No-one tells our story 
better than these clients.

Being good at getting deals done means  
negotiating better deals - not just better 
numbers. This means finding the right 
partner, or making the right decision, that 
will keep our client happy for years to come.

It means going beyond the deal and working 
on issues that our clients may have never 
thought of but that can ultimately determine 
success or failure.

The Deal Beyond 
The Deal

A company is more than just revenue, products, 
or EBITDA. We take on deals in which we share 
management’s vision for the future, and we do 
not give up until management’s vision is realized.

We make our clients’ lives easier by running a
world-class process. Importantly, we let 
management focus on running the business. 
We have run companies before and know 
what it’s like to be distracted by M&A.

We constantly think of ways to improve a 
company, not just how to sell it or buy it. We 
leverage our network to help hire new people, 
set up a joint venture, improve operations – 
whatever is needed.



Our
Clients



Experience Private Equity:

Consumer/ Retail:

Preferred Fragrance · Moscot Eyewear 
· National Jean Company · Devry Brasil 
· Judith Leiber · Jay Strongwater · Luca 
Luca · Edressme · OOKS · Members Only · 
Ginny H · Ingwa;melero · Freeze 24-7 · A.H. 
Schreiber

The Carlyle Group · HIG Capital · The Gores 
Group · Soros Fund Management · Hicks 
Muse · The Schottenstein Group · Pegasus 
Capital · Paisley Holdings

Technology/ Media/ Telecom:

Warner Music · Sirius Satellite Radio · 
Syrup · Vitrinepix · Panelite · Webrecruiter 
· Omni Direct · Rezerva · Matter Unlimited 
· Clubplanet.com · Way Communications · 
Loops
 

Tensegrity Prosthetics · Cancer Advances 
· Alpha Veterinary Sciences · New York 
Physical Rehabilitation and Wellness · Sun 
Pharmaceutical Industries

Perrier · Parmalat · Anheuser Busch · 
Nantucket Nectars · My Corner Deli

Food and Beverage:

Healthcare:

Business Services:

Superior Packaging Group · Room Service 
Furniture and Event Rental · Secure 
Environmental Electronic Recycling · 
MATRIC · NGInnovations · Transportadora 
Vasconcelos



What Our Clients
Are Saying About Us

“Two words: negotiating prowess.”
- Rob Holzer, CEO of Syrup, an LBi company

  “Astor Group saw value in parts of my business 
that I didn’t know existed.”
- Marco Aurelio Rossit Silva, CEO of Rosarial Alimentos S.A.

 
“Their drive and approach made it more like working 
with an operating partner than an advisor.”
- Jay Strongwater, Owner of Jay Strongwater 

“Their commitment transcended anything I could 
have imagined.”
- Dr. Jonathan Levine, Alpha Veterinary Sciences



Section Marker



Avenida Ataulfo de Paiva
255/302
Leblon, Rio de Janeiro 22440-032

Telephone: +55 21.3592.6955

5 East 57th Street
16th Floor
New York, NY 10022

 Telephone: +1 212.500.2083

www.theastorgroup.com

Rio de Janeiro New York


